Index to 1968 Articles 
In Business Forms Reporter 


1968 INDEX BY TITLE 


A 

Ad Campaign Tells Buyers How 
Dealers Serve Them. Nov/76 
These to Your Idea File. By Digger 
Dugan. Aug/40. . . . Approaches to 
Selling Edge-Punched Forms. May/16. 


Be Paper-Conscious. By Art Wood- 
Bending Over Back- 
wards. By R. G. Dailey. Apr/32.... 
Bonnar-Vawter Reader Form  Pro- 
duced 12 Years Ago. Dec/81. 
Business Students—Future Custom- 
ers. By Belden Menkus. Feb/16. 
C 
Can You Supply This Unusual 
Form? May/57. Careful Copy 
Preparation Saves Time. By Richard 
L. Carey. Oct/39. .. . Cartoon Letters. 
By Digger Dugan. Jan/58. . . . Check 
Printer’s Motto: Stamp Out Stubs. 
Oct/36. . The Checkless Society 
Won't Be All That Bad. Apr/18... . 
Checks, Checks, Checks—Here’s Who 
Makes Them. Apr/16. . . . Com- 
puters: Curse or Catalyst? By Edward 
Webster. Jan/12. . . . Contest Dead- 
line Next Month. Mar/12. . . . Cor- 
rect Envelope Saves Time and Money. 
By Joseph L. Kish. Sept/24. .. . Creat- 
ing Files with Carbonless Cards. July/ 
47. 


D 

Dallas Meeting of BFS to Pursue 
1968 Objectives. Apr/34. . . . Data- 
card Sets Feature Bar Code Consecu- 
tive. Dec/65. . . . The Dealer and a 
Thing Called “Image.” By William H. 
Brady. Feb/12. . . . A Dealer’s Art 
Department. By Roger B. Withers. 


42 / BUSINESS FoRMS REPORTER 


May/24. Design Pointers for 
Edge-Punched Cards. By Joseph L. 
Kish. May/20. .. . Design of Register 
Forms. By Joseph L. Kish. Nov/40. 

. The Design of Tag Forms. By 
Joseph L. Kish. Feb/18. ... Designing 
Continuous Carbonless Forms. By 
Joseph L. Kish. June/38. . . . Design- 
ing Forms Containing Masters. By 
Joseph L. Kish. July/30. . . . Design- 
ing, Running Pin-Feed Labels. By 
Horace Klafter. Mar/26. . . . Design- 
ing and Specifying Labels. By Horace 
Klafter. Jan/16. ... Document Read- 
er Permits Combination Forms. By 
Walter White, Jr. Dec/18. ...A 
Dollar Saved Is a Penny Earned? By 
R. G. Dailey. Nov/46. 


E 

Easier to Start—Or Harder to Start 
—in The Forms Business? Nov/36. 

. Edge-Punched Cards: Their Place 
in Paper Work Systems. May/14.... 
Equipment Offers Forms Flexibility. 
By Wm. H. Anderson. Dec/24. ... 
European Sales Managers Learn How 
Techniques Differ. Sept/26. 


F 

Five Check Makers and What They 
Do. Apr/14. . . . $500 for the Best 
Form. Jan/22. Forms Course 
Speeds Salesmen’s Profitability. Jan/ 
34. ... Forms Design Considerations 
for REI’s Reader. Dec/48. . . . Forms 
Industry Mergers: a Look at Causes 
and Trends. Nov/26. ... A Forms 
Man’s Guide to Paper Suppliers. July/ 
12... . Forms Men Find “What's 
New” at NAPL Trade Show. Oct/46. 
. . . Forms-Related Exhibits at Print 


68. June/40A. . . . Forms for Scan- 
ners—Great New Market. Dec/14.... 
Forms Terms Should Stress Benefits. 
By R. G. Dailey. Aug/29. . . . Four 
Data Formats for Digitek Forms De- 
sign. Dec/28. 


G 

Getting Results with Spirit Masters. 
July/50. . . . Guide for Form Sales 
Program. By Belden Menkus. Jan/26. 
... Guidelines for A-M Bar Code Sys- 
tem Documents. Dec/30. 


H 
Here’s the Program for OCR Forum. 
Nov/66. .. . How to Beat the Sales- 
man Shortage. By R. G. Dailey. Oct/ 
30. . . . How Ennis Started in OCR. 
By Johnny Miller. Dec/47. . . . How 
Forms Buyers Rate Forms Salesmen. 
Oct/24. . . How to Design MICR 
Checks. By Joseph L. Kish. Apr/22. 
... How Hard Will He Work? By M. 
Martin Kostick. Aug/32. . . . How to 
Know Behavior Types. By M. Martin 
Kostick. Mar/34. . . . How Much In- 
telligence? By M. Martin Kostick. 
Feb/22. ... How One Company Uses 
Step-and-Repeat in Checks. Apr/30. 
. How to Sell More with Forms 
Management. By Belden Menkus. 
Apr/24. . . . How Three Businesses 
Use a Mark Reader. Mar/22.... How 
to Use Test Results. By M. Martin 
Kostick. Jan/73. 


I 

If the Line Holds, How About a Pass? 
By R. G. Dailey. May/32. . . . Impact 
of the Computer Input Revolution. By 
William C. Lamparter. Dec/12.... 
International in Name, Success in 
Fame. Jan/29. 


J 
Jumbo Consecutive Numbers. By 
David D. Jordan, Mar/14. 
Continued on page 44 





1968 INDEX 


Continued from page 42 


L 

Labels Streamline EDP Operations. 
By Budd Zimmerman. Aug/12....A 
Large Number Wrap-Up. Mar/16.... 
A Look at Dealer Credit from the 
Manufacturer's Angle. By George D. 
Baker. Nov/24 Looking for 
“Trouble” to Find Opportunity. Oct/ 
33. .. Low Turnover, High Turn- 
over—Both Bad? By R. G. Dailey. 
Sept/ 48. 


M 


Mail Your Contest Entry Today! 
Apr/13. ... Make Three Forms Bet- 
ter—Combine Them. Feb/33. 
Manifold Books: Design Basics. By 
Joseph L. Kish. Oct/22. .. . Manifold 
Books, S50 Million Market. Oct/17. 

. Manufacturers Reluctant te Make 
OCR Forms. July/40. Manufac- 
turer's Response to OCR. By Harring- 
ton Mason. Dec/22. .. . The Many, 
Many Uses for Tags and Labels. Aug/ 
14. . . . Meet Dee Dee, Girl Ad 
Writer. Aug/30. Men Like Your- 
self. By William H. Brady. May/42 

Microfilm Printers’ Effect on 
Continuous. By Edward Webster. 


ta Die 


Apr/28. . Mills Work to Meet Re- 
quirements. By Rolland A. Aubey. 
July/22. . . More Hospitals Use 
Scanners, NBF A Meeting Told. Mar/ 
20. ... More Sales from Sales Pco- 
ple. By William H. Brady. Mar/32. 

More Sales-Makers. By Digger 
on Sept/42. 


N 

NBFA Master Pricing Sheet. By Ar- 
thur P. Meissner. Aug/20. ... New 
Ideas Promised for NBFA Conferees. 
Nov/18. .. . New Reader Scans Vari- 
ety of Documents. Sept/54. . . . Nor- 
mandie Expansion Combines Four 
Plants. Aug/24. 
O 

Off-the-Shelf Profits. By Richard A. 
Wiegand. June/20. . Old Product 
on Comeback Trail. By S. Lee Smith. 
Oct/18. ... One Answer to Software 
Snarl. Jan/40. . . . One-Write Data 
Entry Programmed for Growth. By 
V. Richard Youngquist. Nov/14. 


P 


Paper Solutions to Forms Problems. 
July/16. ... Paper Specs Play a Part. 
By Ray Marien. July/20. .. . Peg- 
board: Modern System for Modest 
Accounts. By Richard A. Perkins. 
Nov/12. . . . Preparation of Copy for 


DON'T 
FORGET 


YOUR 
READER 
SERVICE 

CARD 


Check No. 24 on Reader Service Card. 


44 / BUSINESS FoRMS REPORTER 


OCR Forms. By C. S. Williston. Dec/ 
16. ... Preparing Documents for Far- 
Preparing Documents for Far- 
rington Page Reader. Dec/32....A 
Primer on Software for Forms Men. 
3y Matthies & Wood. May/18....A 
Primer on Software for Forms Men. 
By Matthies & Wood. June/36. 
Producers’ Tips Aid Dealers at NBFA 
Regional. May/30. Promoting 
Forms Sales. By Carl H. Roesel. June/ 
24.... Published Price List Launched 
a. iy Success. Sept/20. . Punch 
Card As Stock Certificate. May/58. 


R 


The Rapidly Changing Scanner 
Scene. By Edward Webster. Dec/20. 

. Bill Reckentin Wins Forms Con- 
test. June/14. . . . Report Aids Mover 
In Tracing Fault. Jan/38. ... The 
Role of Experience. By R. G. Dailey. 
July/34. . . . Roll Papers in Today’s 
Market. By Bill Lund. July/14. 


S 

Salesman Behavior Types. By M. 
Martin Kostick. Apr/26. . Scanak 
Reads Four Codes in One Pass. Dec/ 
46. . . . Scissors Can Be a Creative 
Tool. By Digger Dugan. Feb/43... . 


Continued on page 46 


SSS 1 ee 


TUMLLEUY, 


WEF? 
©L / PROBICTS, IMC. ©!) 
for 


BASELINE MASKING SHEETS 

BESTEST RUBBER CEMENT 

BLANKET PUNCH 

BLANKET Rx 

CESCO DEVELOPING TRAYS 
DUPLICATOR CLEANER SHEETS 
EEZY-LITH 710 (INK CONDITIONER) 
FLANNEL UNDERCOVERS 

GRAY BLANKETS FOR ALL PRESSES 
GREEN ETCH (NON-TOXIC FOUNTAIN ETCH) 
GUM ARABIC SOLUTION 

HI-KLENE PRESS WASH 

H.S. BOYD PRODUCTS (LITHO PERF, ETC.) 
1.0.S. NON-OFFSET SPRAY GUNS 

AND POWOER 

LITHO-KLENE PRESS WASH 

LITHO-TEX PRESS WASH 

MAJESTIC OFFSET GOLD INKS 
MERCURY DUPLICATOR BLANKETS 
N-T CUTTERS 

NATRIX VELOUR SEAMLESS DAMPENERS 
NO-GOOK 

PERFEX DISPOSABLE DAMPENERS 
READI-MIX OFFSET SILVER INK 
REPELLANT ETCH 

SAFEGUARD BLUEPRINT DISPENSER 
SCREEN TINTS 

TRANSTAPE STRIPPING TAPE 
TRI-MOL INVISI-STITCH DAMPENERS 
VITENE GLAZE PREVENTATIVE 
VITENE aa ORY (NON-FLAMMABLE 
PRESS WAS 


hj 3 
LO DLEDER 


340 HUDSON ST., N. Y., N. ¥. 10013 # (212) 929-7700 
DEALER INQUIRIES INVITED 


Check No. 99 on Reader Service Card. 





1968 INDEX 


Continued from page 44 


Seeing Print 68 Through a Forms 
Man’s Eyes. Aug/44. . Selecting 
Before Screening. By M. Martin Ko- 
stick. July/32 . Selecting Stock, 
Color, Perfs. By Horace Klafter. Feb/ 
26. ... Sell More with Forms Man- 
agement (2). By Belden Menkus. 
May/34. .. . Sell More with Forms 
Management (3). By Belden Menkus. 
June/26. ... Sell the Sizzle AND the 
Steak. By Belden Menkus. Sep/50.... 
Selling Flat Forms Can Be Profitable. 


The Sucker Who Succeeded. 


Feb/14. . . . Standards and Their Ef- 
fect on Forms. By Edward Webster. 
Aug/22. . . . Star Forms Celebrates 
with Week-Long Party. July/51.... 
By For- 


mer Buyer. Mar/36. 


T 
Tapes, Tubes, Time-Sharing. By 
Belden Menkus. Aug/26. ... There’s 
an Envelope for Every Need. Sept/16. 
They Named It “Multi-Copy.” By 

W illi: im C. Biehle. Sept/18 .Things 
to Keep in Mind. By Jose ph ‘L. Kish. 
Mar/18. . . . Things to Look for in 
New OCR Accounts. By Vincent and 


Books. Oct/20. . . . Using Ad Special- 
ties in Sales Promotion. June/16. 


V 

Valley Carbon’s 21st Year Will 
Match Past Years. Feb/28. ... Victor 
Makes Forms for Both OCR and 
OMR. Dec/81. 


WwW 

Web Guides Improve 
By Donald D. Paulsen. 
What Manufacturers Will Show at 
NBFA Convention Exhibits. Nov/20. 
What’s This About an NBFA Conven- 
tion? By Wm. H. Brady. Oct/52. 
When Ignorance Is an Asset. By R. G. 


Production. 
May/38.... 


By Thomas W. Reese. Apr/20. 

Selling Systems and Systems Selling. 
By Belden Menkus. Nov/58. . Serv- 
ice Bureau: Bogeyman or Bonanza? 
By Al Anderson. May/26... . 
Is More Than Their Name. 


Kelly. Dec/26. . Those “Goofy” 
Price Lists. By R. G. Dailey. Mar/33. 
Time, Most Valuable Tool. By 
Dailey. Jan/24. . . . Top Tips 
e Sales. By Digger Dugan. 
: ‘ : . Nov/34. July/43. . Try for the Envelope 
. . . Set Combines Carbons, Carbon- Order. Sept/14 a Sie ii 
leecc is — 2 /92Q i ea . . uy . v¥ i uric 
tess, Masters. Sept/38. . . . Set Has Money. By Former Buyer. May/28. 
Variety of Carbons. Mar/46.... Small Two Guys Named Harry. By 
a pga see rid sai Former Buyer. Jan/36. . . . Type of ning Forms Contest Can Promote 
ere Se e+ + « eee eee Form Determines Perfs. Joseph L. Your Business. Feb/24 

and Making Profits. By Harold A. Kish. Jan/32 Paaaneeaes . 


Petit. Nov/53. . Some Advice to 
Dealers. By Harold A. Petit. July/46. U Your Price Is Too High! By William 
H. Brady. Apr/37. 


. Specs For Numbering Machines. 
INDEX BY AUTHOR ON PAGE 48 


Dailey. Feb/20. .. . Where to Get Ad 
Specialties. June/18. . . . Where to 
Get Pegboard Products. Nov/16.... 
Where to Get Specs for Scanners. 
Dec/75. Who Makes What in 
Continuous Forms. Jan/14. ... Who 
Makes What in Tags and Labels. 
Aug/18. . . . Who Places the Order? 
By Belden Menkus. Oct/26. ... Win- 


R. G. 
Service for Super 


Use Test Results to Develop Sales- 
men. By M. Martin Kostick. Sept/60. 


3y M. Carl Kaleta. Mar/42. .. . Spot 
. Uses and Sources for Manifold 


Carbon Forms and Who Makes Them. 


FINEST QUALITY 


a fa 
a Van Lid “ened. GIP OT. ‘ 
1d ff i sa 5 
LREGE : 


oii ses A | aT, 
FORMS . 


. - 


Hi % x11 in stock a 
or immediate delivery . 


Ons. 


iry é will 


(— a A 


OT TLE TIE 


. exceilent results guaranteed + | 
on high speed printers 
a 


“ai. 
“off the shelf’ stock tabulating forms . 


titittti. 


, _ other sizes available on special order °* 
| 


i NSS ne! oe Ra RR a TY Kt + 


...1§ a very ‘lup’ word 
in the business 
forms trade 


Write for our ‘‘swbf’’ Hip-Kit 
(samples, sales-aids, prices and 
all that jazz) 


SOUTHWEST BUSINESS FORMS oud 


P. O. Box 3445 / baatesseendat T, LOUISIANA 71103 2 he 
AS OL DATE ROUGHED ISERIBUTARSESEDEA LERSSONEVS. 2 oe 
Aimbeaaiia bess DISTRIBOOR SS soarieanin ax. ONLY, Ecce omens 
Check No. 26 on Reader Service Card. 


Adonai! 


Cheshire punched forms 
on special order 


custom continuous forms 
8% "and 11” lengths 


fast deliveries 
on non-processed carbon forms 
¥ 
WRITE FOR SAMPLES AND PRICE LIST « _ 


TAB IMPRINTS CORP... 
2253 LIGHT STREET * BRONX. N.Y. 10466 * 


tan taae a 
io winded Ae 


212-FAirbanks 5-7030 


Check No. 27 on Reader Service Card. 


46 / BUSINESS FORMS REPORTER 





1968 INDEX BY AUTHOR 


ANDERSON, AL 

Service Jureau: 
Bonanza? May/26. 
ANDERSON, WILLIAM H. 

Equipment Offers Forms Flexibility. 
Dec/24. 

AUBEY, ROLLAND A. 

Mills Work to Meet Requirements. 
Jul/22. 

BAKER, GEORGE D. 

A Look at Dealer Credit from the 
Manufacturer's Angle. Nov/24. 
BERRY, HARRY 

Small Form 
Aug/36. 
BIEHLE, WILLIAM C. 

They Named It “Multi-Copy.” 
is. 


Bogeyman- or 


Lists Extensive Line. 


Sep/ 


CAREY, RICHARD L. 

Careful Copy Preparation 
Time. Oct./39. 
DAILEY, R. G. 

Bending Over Backwards. Apr/32. 

A Dollar Saved Is a Penny 

Earned? Nov/46. . . . Forms Terms 
Should Stress Benefits. Aug/ 
How to Beat ge Salesman Shortage. 
Oet/se: <<. the Line Holds, How 
About a hee? May/32. Low 
Turnover, High Turnover—Both Bad? 
Sept/48. ... The Role of Experience. 
July/34. Those “Goofy” Price 
Lists. Mar/33 Time, Most Valu- 
able Tool. Jan/24. ... When Ignor- 
ance is an Asset. Feb/20. 
DUGAN, DIGGER 


Saves 


Two Guys Named Harry. Jan/36. 
The “Sucker” Who Succeeded. Mar/ 
36. 

JORDAN, DAVID D. 

Jumbo Consecutive Numbers. Mar/ 
14. 

KALETA, M. CARL 

Specs for Numbering Machines. 
Mar/42. 

KISH, JOSEPH L. 

Correct Envelope Saves Time and 
Money. Sept/24. . . . Design Pointers 
for Edge-Punched Cards. May/20.... 
Design of Register Forms. Nov/40. 

The Design of Tag Forms. Feb/ 
18. . . . Designing Continuous Car- 
bonless Forms. June/38. .. . Design- 
ing Forms Containing Masters. July/ 
30... . How to Design MICR Checks. 
Apr/22. . Manifold Books: Design 
Basics. Oct/22. Type of Form 
Determines Perfs. Jan/32. 


Add These to Your Idea 
Called rs ee 


BRADY, WILLIAM H. 

The Dealer and a Thing 
“Image.” Feb/12. ... Men Like Your- More Sales-Makers. 
self. May/42. More Sales from Scissors Can B 
Sales People. Mar/32. What's 43, Top 
This About an NBFA Convention? July/43. 
Oct/52. . . . Your Price Is Too High! FORMER BUYER 
Apr/ 


File. 
Cartoon Letters. Jan/58. ... 
Sept/42. 

e a Creative Tool. Feb/ 
Tips for Super Sales. 


37. Two for The Money. May/28.... 


KLAFTER, HORACE 

Designing, Running Pin-Feed 
bels. Mar/26. . Designing 
Specifying Labels. Jan/16... 
ing Stock, Color, Perfs. Feb/26. 
KOSTICK, M. MARTIN 


Aug/ 


How Hard Will He Work? Aug/32. 
How to Know Behavior Types. 





ili Never Renlnce “Pla 


hat von'l sure like the a 


CUSTOM SNAPS 
ECONOMY SNAPS 


2 


CUSTOM CONTINUOUS 
ECONOMY CONTINUOUS 
uon Atel Ez ,s7an 


“WP as dan edad ad} 


senate oe) 


STOCK TAB 
STOCK SNAPS 


Call 214. CH 2.2123 for prompt response to your inquines 


rogersnap 


BUSINESS FORMS INC 
Boe 10426. Osites Tere 


PEERLESS Fi 
rOgErsnap 
BUS cand FORMS CATALOG 


BGK 10425, DALLAS. TEXAS 75207 
Check No. 29 on Reader Service Card. 


write for yours now! 


48 / BUSINESS FoRMS REPORTER 


ss Form Punt! ch Rings 
0 ri y made-to-order 


hole punch your business forms 
Economy Machine and Tool Company is prepared to 


Whatever require, 
meet your specifications exactly. Economy builds 
punch rings in varying sizes and shapes for both line 
and file hole punching on all existing web presses. All 
rings are split and doweled for accurate assembly and 
quick and easy mounting or removal from the press. 
We'll work from your blueprints or furnish engineering 
according to your specifications. Write or call in your 
requirements today. Let us give you a ring. 


EGCHONY MAGSHINE AND TOGL CO. 
630 Day Street e Green Bay, Wisconsin ® 54302 
Phone: 414-432-7937 
TR A LT ns 

Check No. 30 on Reader Service Card. 





. Select- 


Mar/34. . . . How Much Intelligence? 
Feb/22. .. . How to Use Test Results. 
jan/73. ... Salesman Behavior Types. 
Apr/26. . . . Selecting Before Screen- 
ing. July/32. .. . Use Test Results to 
Develop Salesmen. Sept/60. 
LAMPARTER, WILLIAM C. 

Impact of the Computer Input Rev- 
olution. Dec/12. 
LUND, BILL 

Roll Papers in Today’s Market. 
July/14. 
MARIEN, RAY 

Paper Specs Play a Part. July/20. 
MASON, HARRINGTON 

Manufacturer’s Response to OCR: 
Dec/22. 
MATTHIES AND WOOD 

A Primer on Software for Forms 
Men. May/18. ...A Primer on Soft- 
ware for Forms Men. June/36. 
MEISSNER, ARTHUR P. 

NBFA Master Pricing Sheet. Aug/ 
20. 
MENKUS, BELDEN 

Business Students—Future Custom- 
ers. Feb/16. . Guide for Form 
Sales Program. Jan/26. ... How to 


Sell More with Forms Management. 
Apr/24. . . . Sell More with Forms 
Management (2). May/34. ... Sell 
More with Forms Management (3). 
June/26. .. . Sell the Sizzle AND the 
Steak. Sept/50. . . . Selling Systems 
and Systems Selling. Nov/58. 
Tapes, Tubes, Time-Sharing. Aug/26. 

. Who Places the Order? Oct/26. 
MILLER, JOHNNY 

How Ennis Started in OCR. Dec/47. 
PAULSEN, DONALD D. 

Web Guides Improve Production. 
May/38. 

PERKINS, RICHARD A. 

Pegboard: Modern System For 
Modest Accounts. Nov/12. 

PETIT, HAROLD A. 

Solving Problems and Making Prof- 
its. Nov/53. . . . Some Advice to 
Dealers. July/46. 

REESE, THOMAS W. 

Selling Flat Forms Can Be Profit- 
able. Apr/20. 
ROESEL, CARL H. 

Promoting Forms Sales. June/24. 
SMITH, S. LEE 

Old Product on Comeback Trail. 
Oct/18. 





your name 
on every box. 
Each box in plastic film for extra protection. 


Send today for details on DataMark’s new 
package and new private brand program. 


TAR uw 


<AGING 


DEALERS... 


DISTRIBUTORS . 


Over 70 Years of experi- 
ence printing Continuous 


New Era work. Now 


available to your customers 
for Computer Printout. 


@ ur & 
Ayo ry <> 


LO LOE PE IT AEP TI IIE oman 


VINCENT AND KELLY 

Things to Look for in New OCR 
Accounts. Dec/26. 
WEBSTER, EDWARD 

Computers: Curse or Catalyst? Jan/ 
12... . Microfilm Printers’ Effect on 
Continuous. Apr/28. ... The Rapidly 
Changing Scanner Scene. Dec/20.... 
Standards and Their Effect on 
Forms. Aug/22. 
WHITE, WALTER, JR. 

Document Reader Permits Combi- 
nation Forms. Dec/18. 
WIEGAND, RICHARD A. 

Off-the-Shelf Profits. June/20. 
WILLISTON, C. S. 

Preparation of Copy for OCR 
Forms. Dec/16. 
WITHERS, ROGER 

A Dealer’s Art Department. May/ 
24. 
WOODWARD, ART 

Be Paper-Conscious. July/29. 
YOUNGQUIST, V. RICHARD 

One-Write Data Entry Programmed 
for Growth. Nov/14. 
ZIMMERMAN, BUDD 

Labels Streamline EDP Operations. 
Aug/12. 


CAAT 


CUSTOM MADE 
=m ro) =", 
¢ LE Cer 


a | 


LS BE hiaaits 
sa aac 


bd Lo GS =D 


| PATCHED / NUMBERED / 

DIE-CUT / PERFORATED / 
PUNCHED / SLIT or SCORED 

to fit your requirement. 
You can even have 
continuous pressure- 
sensitive strip backing... 
we do if all! 


WRITE OR CALL 
COLLECT 
(201) 483-2906 


SRL, NI BR 


™ Pr eo beh “ f b GC) m 
DA AMARK ‘ ~ ; hos %. ¥ 
* ? j 
I i INC. xa ase 
14251 Industrial Ave + Cleveland, Ohio 44137 + 216/475-8580 


Sere E aE es dean nae ES he 


Check No. 32 on Reader Service Card. 


wea: aevinldbe te ee on ant 


Check No. 31 on Reader Service Card. 


JANUARY 1969 / 49 








